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Practical & Entertaining Education for:
• Attorneys • Accountants 

• Business Owners 
• Executives • Investors
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The National Law Review (NLR) is a premier legal 
news website offering in-depth analysis on a wide 
range of legal and business topics. Established in 
1888, NLR has evolved into a trusted resource for 
legal professionals, business leaders, and the 
general public, providing timely and relevant 
information on legislative changes, court decisions, 
and regulatory developments

Thank you to our co-producer
Comprehensive Coverage: NLR covers 
nearly every legal topic, including litigation, 
AI & the Law, employment law , IP Law, real 
estate, energy, health care, bankruptcy 
and much more.

Expert Analysis: Articles are authored by 
experienced attorneys and legal 
professionals, ensuring accurate and 
insightful commentary.

Daily Updates: NLR provides hourly legal 
news updates, keeping readers informed 
about the latest developments in the legal 
world.

Visit The National Law Review to learn more 
- https://natlawreview.com/

https://natlawreview.com/
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Restructuring & Insolvency Professionals • Bankruptcy Trustees 
• Chapter 11 Debtors • Assignees • Receivers • Article 9 Sellers

A Better Way to Conduct Single Asset Sales Online!
DailyDAC™ is excited to announce its partnership with maxXasset™, a simpler, easier & better way to conduct asset sales.

Take charge of your sales process! Choose the auction date, set the terms, & establish the closing timeline to suit your needs. 
Create & upload relevant sale documents behind confidentiality agreements, review every bidder’s credentials, decide 
whether to approve or deny them, & monitor the bidding in real time. 

No need to schedule a zoom or have the sale in an office. Now, interested parties can bid anytime, from anywhere! 
maxXasset™ is also perfect to use in conjunction with real-time auctions, with use cases that include using it as a tool to 
select a stalking horse or as a tool for a first & or second round in a two-round process.

Thank You To Our Sponsor…

http://maxxasset.com/
http://maxxasset.com
http://maxxasset.com/
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Disclaimer

*** These slides were produced in connection with a video webinar that premiered on                   . Take note, we make the 
PDF available for free download because the real benefit of a Financial Poise webinar is the conversation that the faculty 
has around the slide deck. You can access the webinar on-demand at Cerfi’s LegalEdge (f/k/a West Legal Ed Center) (for 
attorneys or accountants seeking CLE or CPE) or Financial Poise (for everyone else).

• The material in this webinar is for informational purposes only. It should 
not be considered legal, financial, or other professional advice.  

➢ You should consult with an attorney & another appropriate professional to 
determine what may be best for the needs of your specific situation. 

➢ While the webinar producers & speakers take reasonable steps to ensure that the 
information presented is accurate, they make no guarantee in this (or any) regard.

6/17/26

https://int.cerifilegaledge.com/
https://www.financialpoise.com/
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Moderator

Panelists

Meet the Faculty
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Jennifer Draffkorn - Rosenthal Capital Group  

Harvey Gross - HSG Services Inc.

Jacqueline Brooks - Duane Morris LLP

Vincent Campbell - National Business Capital

https://www.financialpoise.com/financial-poise-faculty/jennifer-draffkorn/
https://www.financialpoise.com/financial-poise-faculty/harvey-gross/
https://www.financialpoise.com/financial-poise-faculty/jacqueline-brooks/
https://www.financialpoise.com/financial-poise-faculty/vincent-campbell/
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About This Series

Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/

Business Borrowing Basics
This webinar is part of a series titled “Business Borrowing Basics 2026.”

Many companies, and most of any size, use borrowed funds as part of their 
capital structure. 

Depending on its nature, size, time in business, whether it has adequate 
collateral, and other factors, a business has many options when borrowing 
funds.  
This webinar series provides a guided tour of the various borrowing options 
available to businesses from both a business and legal perspective. Learn the 
advantages and disadvantages of different types of loans, how to select the right 
loan for your business, how to negotiate terms, and what happens if the loan is 
defaulted upon. 
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Episodes In This Series

Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/

1. What Kind of Loan?
Premiere date: 4/15/26

2. Basic Concepts Applicable to All Borrowers & Lenders
Premiere date:5/6/26

3. Trade Finance and Alternative Structures 
Premiere date: 6/17/26

4. Dealing with Defaults
Premiere date: 7/8/26

https://www.financialpoise.com/on-demand-video-webinars/what-kind-of-loan-2025/
https://www.financialpoise.com/negotiating-credit-agreements-6-key-concepts-for-borrowers-and-lenders/
https://www.financialpoise.com/on-demand-video-webinars/dealing-with-defaults-2025/
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About This Webinar

Trade Finance and Alternative Structures

● Trade is growing exponentially across the globe.  In this increasingly interconnected 
cross-border business environment, it is time critical for companies buying and selling 
goods and services (and their advisors) to understand trade finance and alternative 
lending structures, such as PO financing, factoring and other structures.  Deploying 
the trade finance toolbox effectively helps importers and exporters manage working 
capital solutions and reduce costs.

● This webinar explains the basics of letters of credit, open account, supply chain and 
purchase order finance and factoring, how and why they are used, how much they 
cost, and the benefits and risks. It covers how lenders facilitate these funding options.
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Each Financial Poise Webinar is delivered in Plain English, understandable to investors, business owners, & 
executives without much background in these areas, yet is of primary value to attorneys, accountants, & 
other seasoned professionals. Each episode brings you into engaging, sometimes humorous, conversations 
designed to entertain as it teaches. Each episode in the series is designed to be viewed independently of the 
other episodes so that participants will enhance their knowledge of this area whether they attend one, 
some, or all episodes.

10Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/

Episode #3 
Trade Finance and Alternative 

Structures

10

https://www.financialpoise.com/alternative-financing-options/
https://www.financialpoise.com/alternative-financing-options/
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What is Factoring?

● Financial transaction in which business (the client) sells its invoices, or receivables, 
to third-party financier known as a “factor”

● Factor then collects payment from the business’s customers 

● Also known as “accounts receivable financing,” and “invoice factoring” 

https://www.financialpoise.com/5-alternative-lending-solutions-for-small-business-financing/
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Factoring vs. Asset-Based Lending

● Factoring is a type of asset-based financing, often confused with asset- based lending

● An asset-based loan is a loan or line of credit that secured using company assets as 
collateral 

➢ Collateral used for reserve is usually accounts receivable, inventory, equipment, 
etc. 

● Factoring is a type of business financing in which a factoring company purchases 
accounts receivable for immediate cash payment from the factor

➢ May look like revolving line of credit, but is actually a receivables sale 
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Factoring vs. Asset-Based Lending 
(cont’d)
● When to consider factoring v. asset-based loans

● Asset-Based Lending

➢ Rapid business growth – good product or service with high leverage

➢ Troubled companies – could be helpful for a turnaround plan

➢ Slower process

➢ Business has history and credit rating

https://www.financialpoise.com/financial-poise-glossary/asset/
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● Factoring

➢ Valuable financing tool for a broad range of companies who need working 
capital immediately to finance growth, eg textile and clothing manufacturers

➢ Troubled companies – could also be helpful for a turnaround plan, gives 
immediately liquid cash

➢ Quicker process

➢ Real time monitoring vs. monthly reporting (ABL)

Factoring vs. Asset-Based Lending 
(cont’d)
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Factoring – Basic Structure

Factoring company purchases business’s accounts receivable.

Notification letter to customer (if notification factoring) 

Business receives an initial advance from the factoring financier 
(“Factor”) - usually about 80% of the amount of an invoice purchased by 
the Factor. 

When accounts receivable is collected or paid by the 
customer, remaining 20% (less a fee) will be paid to client
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Factoring – Basic Structure
Note:  reference to 
“Client” here is to the 
customer of the Factor’s 
client.  That is, the 
customer of the entity that 
is factoring its receivables. 
This is despite the fact 
that the more common 
convention is to refer to 
client’s customer as the 
“Customer” and to refer 
to the Factor client as the 
“Client” (that is, the Client 
of the Factor).
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Factoring – How it Works
Note:  reference to “Client” 
here is to the customer of 
the Factor’s client.  That is, 
the customer of the entity 
that is factoring its 
receivables. This is despite 
the fact that the more 
common convention is to 
refer to client’s customer as 
the “Customer” and to 
refer to the Factor client as 
the “Client” (that is, the 
Client of the Factor).
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Factoring – How it Works 
• Company invoices customers in the ordinary course of its business
• Identifies need for immediate cash
• Company/prospective client applies for factoring 
• Factoring company (the “factor”) conducts diligence relating to recoverability of 

accounts receivable & customers’ creditworthiness
• Parties enter into factoring agreement governing terms of relationship
• Factor funds to company at agreed amount of discount from invoices purchased 

(often 80%)
• Customers pay invoice directly to factor, or to separate trust account held in name 

of company
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Factoring Application Process
• Clients must submit applications for factoring, usually including:

➢ Accounts receivables/ payable aging report
➢ Articles of organization or incorporation
➢ Invoice information 
➢ Company history
➢ Target markets 
➢ Current clients 
➢ Billing process 
➢ Current and expected revenues, etc. 
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Factor Considerations & Due Diligence 
for Applications
• Each factor has set specific requirements for eligibility

• Common minimum requirements

� Actual business operations – sole proprietorships and partnerships 
included; 

� Commercial or government customer base 
� Good customer credit
� Profit margins typically above 10% (varies based on the factor)
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Factor Considerations & Due Diligence 
for Applications (cont’d)

Applicant should not have any liens or encumbrances on accounts receivable; 
•Includes IRS tax liens: factor could work with a company that has an IRS tax 

lien if an established payment plan is in place

Applicant not in bankruptcy (unless part of DIP financing) 

Applicant subject to background check
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Considerations – Non-Recourse vs. 
Recourse Factoring

Most common Client agrees to pay “bad 
debts” in full to the factor

If reserve falls short of total 
“bad debts,” factor is entitled 
to reimbursement in full by 

client

Recourse Factoring

Presuming Client application is approved, considerations for factor as to whether agreement will 
be recourse or non-recourse
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Considerations – Non-Recourse vs. 
Recourse Factoring (cont’d)

Factor may set off the sum retained as a reserve, if any, against any “bad debts” that may arise

Factor not entitled to be reimbursed by the originating company (client) if the total of “bad 
debts” exceeds the amount of reserve. 

Non-Recourse Factoring
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Notification vs. Non-Notification 
Factoring

• The factor typically will require the company to notify its customers about its 
invoice financing arrangement, typically via a notice of assignment.  The company 
asks its customers to pay all future receivables to the factoring company.  

• In non-notification factoring, the customers are not notified that the company sold 
and assigned the receivables.   

• Factoring is primarily handled on a notification basis.
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Benefits of Factoring

• Faster process than traditional lending

• Not a loan, so no negative effect on debt-to-equity ratios of company

• Fewer disclosure requirements, due diligence process vs. bank loan

• Mitigates risks that would otherwise require issuance of personal guarantees. It 
is common for the factor to require personal guarantees

• Factor shoulders Client’s administrative and bookkeeping burden, reducing 
Client overhead
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Challenges of Factoring
● Challenges & drawbacks:

➢ Requires discounting accounts receivable for benefit of factor

➢ Typically more expensive than traditional loan

➢ Customer payments directed to factor bank account

➢ Requires assignment of invoices to factor – may affect customer relations
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Purchase Order Financing – Pre-Sold 
Inventory Finance Solution 
• Client receives PO from customer, but Client does not have sufficient working 

capital to pay its supplier/vendor to fill the order
• Should the Client reject the order? No – it has options
• Short-term transactional financing potentially one-off or intermittent that allows a 

company to purchase finished goods for known sales opportunities
• Equity alternative for companies that want to achieve sales and profits that would 

otherwise be unattainable without diluting ownership or losing operational control
• Put another way: Bridge financing that works in concert with a company’s existing 

financing facility (i.e., ABL, factoring, traditional lines of credit, etc.)
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Purchase Order Financing – Pre-Sold 
Inventory Finance Solution (cont’d)

• Example of a PO financing transaction: 

� Company X receives a large PO from customer

� X’s supplier needs to be paid up front, but X’s customer won’t pay X’s invoice 
until 60-90 days after it receives goods from X

� Creates a classic working capital gap: without money, X risks losing the 
order and customer confidence

� Enter a PO financier, who has cash and can pay X’s supplier directly, bridging the 
gap and facilitating the sale

https://www.financialpoise.com/alternative-financing-options/
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Who Commonly Used PO Financing?
• Distributors

• Wholesalers & Distributors

• Resellers

• Importers or Exporters of finished goods

• Outsourced manufacturers

• Light manufacturer or Assembly business- very limited at most due to the WIP 
components



30Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/ Copyright © 2026 • DailyDAC, LLC d/b/a Financial Poise™. All rights reserved.30Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/

PO Financing – The Players

• Client (business in need of incremental working capital)

• Factor 

• PO financier

• Supplier

• Customer
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PO Financing vs. Traditional Bank 
Loan

• Traditional lender will impose strict loan requirements and would likely be 
reluctant to do the loan at all

• Unlike a traditional lender, PO financier advances funds for the purchase of 
goods or inventory–not a loan–focusing on Client’s customers’ credit, and Client’s 
ability to execute.
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PO Financing vs. AR Factoring / 
Invoice Factoring
• Accounts Receivable (“AR”) factoring or Invoice factoring are similar concepts to 

PO financing but are different in several key ways

• AR factoring is a purchase and sale transaction under which the lender (AKA 
“Factor”) advances funds to a client for a percentage of the client’s already invoiced 
accounts receivable

• AR factoring does not take place until after goods have been provided to a client’s 
customer and an account receivable has been created

• PO financing occurs before a client has paid its supplier and fulfilled customer 
order
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PO Financing Mechanics – 
Overview 
• Client reaches out to PO financier & submits financing application

• PO financier conducts due diligence & verifies PO

• PO financier pays the supplier for the goods the business needs to fulfill the purchase 
order

• PO financier collects payment directly from Client’s customer by factors of invoices or 
advance collected funds and Client is paid the  difference less fees.
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Mechanics – Logistics of the 
Transaction

• PO Financier will require borrowing applicant to be financially transparent, and at 
minimum submit the following during a full application period — 

� PO from customer
� Supplier invoice
� Client’s PO to the supplier
� Information on profits on transactions
� Client business history
� Client balance sheet and income statement
� Customer credit information

Once application submitted, PO financier will determine whether to fund
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Mechanics – Logistics of the 
Transaction

Sample Purchase Order Form

Source: 
https://www.accountingcoach.com/b
alance-sheet/explanation/4

https://www.accountingcoach.com/balance-sheet/explanation/4
https://www.accountingcoach.com/balance-sheet/explanation/4


36Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/ Copyright © 2026 • DailyDAC, LLC d/b/a Financial Poise™. All rights reserved.36Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/

Mechanics Funding Mechanisms
• PO financier will perform due diligence to determine whether Client is a good candidate

• Due diligence includes investigating Client’s financial statements and to determine if able 
to execute on transactions

• PO financier will also investigate supplier to ensure delivery of goods to Client

• PO financier will also analyze creditworthiness of Client’s customer involved in the 
transaction

• Product Quality control is key!

� Quality control of goods subject to PO financing is essential to ensure a supplier’s 
conformance with production requirements necessary for a satisfactory transaction

� PO financing usually requires inspection certificate by acceptable independent 
third-party inspection company. Charges for the inspection are borne by the client 
since they will negotiate the rates directly with the inspection company
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Mechanics Funding Mechanisms 
(cont’d)

• PO financing companies tend to accept either straight resale or light production 
(limited) transactions for pre-sold goods

• PO will generally need to have profit margin of at least 20% depending upon the 
percentage advanced to the supplier and if the related invoice was being factored. 

• PO also cannot be for consignment/guaranteed sale

• Most financing sources only handle transactions of a minimum size (example, $100K) 
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Mechanics Funding Mechanisms 
cont’d

Typical funding options for PO financing

● Letters of Credit 

● Documentary Collections

● Purchase Guarantees 

● Cash on delivery or cash in advance   
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The Purchase Order Funding Process
Supplier makes sale and obtains a purchase 
order from a customer

The Process with A/R lender on the back-end:

• PO Finance Company underwrites the A/R 
lender approves customer credit.

• PO Finance Company funds acquisition of 
goods related to sale. PO Finance 
Company begins collateral monitoring 
process.

• Supplier completes product.
• Supplier ships product to customer.
• A/R Lender advances funds to supplier net 

of amounts due PO Finance Company.
• Customer remits payment to the A/R 

Lender.
• Supplier receives net proceeds.

The Process without A/R lender on the back-end:

• PO Finance Company underwrites supplier's 
transaction, customer credit, and obtains 
credit insurance (if applicable).

• PO Finance Company funds acquisition of 
goods related to sale. Company begins 
collateral monitoring process.

• Supplier completes product.

• Supplier ships product to customer.

• Invoice sent to customer.
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• Costs differ based on transaction, terms of advance, and other circumstances
• Financing rates typically based on “utilized funds” (outstanding funds needed to 

pay suppliers)

Example:
� Client owes supplier $50,000, so PO financier’s borrowing  rates will be 

based on $50,000 transaction size.

• Examples of PO financing borrowing fees:
� After 30 days, the usual fee structure is 1% per 10 -day period until 

collection from the customer

Cost of PO Financing
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• Fees for PO Financing are high if comparison to traditional lenders

• But by comparison traditional lenders will not typically provide the same type of 
financing, unless willing to provide overadvance

• Compared to other options, PO Financing may actually be much “cheaper”:

� Raising equity (permanent, requires ceding share of business)

� Mezzanine debt (potentially more costly relative to absolute cost, including 
warrants, amortization, etc.)

Cost of PO Financing  (cont’d)
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• Client able to fulfill customer orders quickly without using its own capital or going cash flow 
negative

• Enables businesses to grow sales much faster than their balance sheet would otherwise allow

• Can facilitate ability to service large jobs/sales, fueling growth

• Flexible–adapts to Client’s business cycle & size of orders financed

• Client doesn’t need to have excellent credit because the factor focuses on customers’ credit

• Easier to obtain that institutional bank lending

Advantages of PO Financing
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• High borrowing fees (in comparison to traditional financing)

• Client should have sufficient profits or incremental sales to benefit

• Client’s suppliers must accept a letter of credit, purchase guarantee, or wire transfer 
based on a "payment against documents" scenario

• More difficult to underwrite for manufacturers or businesses assembling on site.

• Funds generally used only to pay suppliers (not operating expenses)

Disadvantages of PO Financing
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• Threshold Matter:  Old School v. New School MCAs?

• Once, the MCA industry was essentially credit card factoring

• Thus, MCA financing was limited to companies that accepted credit cards from 
customers (the use of the term “Merchant” is vestigial evidence of this since credit 
card companies have long referred to those who accept their credit cards as such)

• Over time, MCA industry participants figured out that they could apply the same 
discipline they applied to underwrite and police credit card merchants, to other 
vendors who do not accept credit cards, esp. given the ability to debit bank accounts 
via ACH

Introduction to Merchant Cash 
Advance 
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• Merchant cash advance (“MCA”): form of short-term business financing

• Business owner (“merchant”) sells portion of future revenues (historically was daily 
credit card sales) to MCA provider in exchange for immediate cash

• MCA provider provides lump sum of cash to business as advance against % of 
business’s future sales

• Payments back typically made on “fixed” amount basis or on percentage of receipts 
basis

Introduction to Merchant Cash 
Advance 
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Repayment

• Repayments are not made by the merchant directly. Rather, upon 
obtaining a cash advance, the merchant is required to instruct its 
merchant processor (or bank) to route a specified percentage of sales 
directly (or ACH cash on deposit) to the funder on a daily or weekly basis

• Obtaining repayment directly from the processor (or bank) reduces 
the funder’s risk and enables them to provide approvals broadly, 
even to business owners with weaker credit
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• Historically small, new businesses (less than a year old), with high volume of 
credit/debit transactions per month, including:

� Retailers

� Restaurants

� Bars

• But debit ACHs long allowed for a far greater variety of merchants to use MCA

Who Uses MCAs?
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MCAs vs. The Daily Debt Loan

• As the MCA industry grew, several funders recognized the need for a short-term 
business loan that could accommodate a broader range of industries, underwrite 
all forms of revenue, and provide clients with the predictability of a fixed daily 
payment 

• A common name for this arrangement is the daily debit loan

• MCAs have proliferated in this era of excessive liquidity
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• Higher Borrower Costs and Margin Compression  

• Supply Chain Disruptions and Default Risks  

• Collateral Volatility and Lending Adjustments 

•  Policy Uncertainty and Lending Behavior

•   Tariff Rebates/Refunds

Impact of Tariffs on Alternative Lending
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Questions or Comments?
If you have any questions about this webinar that you did not get to ask during the live premiere, 
or if you are watching this webinar On Demand, please do not hesitate to email us at 
info@financialpoise.com with any questions or comments you may have. Please include the name 
of the webinar in your email & we will do our best to provide a timely response.

IMPORTANT NOTE: The material in this presentation is for general educational 
purposes only. It has been prepared primarily for attorneys & accountants for use in 
the pursuit of their continuing legal education & continuing professional education.

*** These slides were produced in connection with a video webinar that premiered on                   . Take note, we make the 
PDF available for free download because the real benefit of a Financial Poise webinar is the conversation that the faculty 
has around the slide deck. You can access the webinar on-demand at Cerfi’s LegalEdge (f/k/a West Legal Ed Center) (for 
attorneys or accountants seeking CLE or CPE) or Financial Poise (for everyone else).

50
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https://www.financialpoise.com/on-demand-video-webinars/
mailto:info@financialpoise.com?subject=Webinar%20Questions%20or%20Comments%20Slide%20Email%20Inquiry
https://int.cerifilegaledge.com/
https://www.financialpoise.com/
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Jacqueline Brooks - JABrooks@duanemorris.com

Jacqueline Brooks is a partner in the Corporate Practice Group at Duane 
Morris LLP.  She concentrates her practice in general business and 
commercial law. She counsels clients in mergers and acquisitions, 
commercial finance, private offerings of debt and equity securities, 
governance matters, commercial transactions, and shareholder derivative 
matters, including shareholder demand responses and special committee 
issues. Jacqueline has experience representing public companies, privately 
owned and managed companies, nonprofit organizations and start-up 
companies and provides general counsel to these organizations regarding 
various corporate matters. Read More

https://www.financialpoise.com/financial-poise-faculty/Jacqueline-Brooks/
https://www.financialpoise.com/financial-poise-faculty/Jacqueline-Brooks/
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Vincent Campbell - vcampbell@national.biz

National Business Capital helps growth-minded companies 
access fast, flexible funding—up to $15M, with no collateral 
required. Since 2007, we’ve funded over $3 billion, enabling 
businesses to scale operations, secure contracts, and navigate 
growth.

But we’re more than a funding provider—we’re a capital partner, 
with tailored solutions that align to your clients’ goals, timelines, 
and opportunities. Every client works with a dedicated Business 
Finance Advisor who brings real-world experience and industry 
insight. That’s why clients our partners refer for funding expand 
faster, move smarter, and grow on their own terms, backed by 
confidence and the right capital.

https://www.financialpoise.com/financial-poise-faculty/vincent-campbell/


54Sign Up for our weekly newsletter at www.financialpoise.com/subscribe/ Copyright © 2026 • DailyDAC, LLC d/b/a Financial Poise™. All rights reserved.

Jennifer Draffkorn - JDraffkorn@rosenthalinc.com

Jennifer Draffkorn joined Rosenthal & Rosenthal, Inc. in 2016 at the inception of 
the newly created PO Finance division and currently holds the position of 
senior vice president and portfolio manager with the Purchase Order Finance 
business line for Rosenthal, the largest privately held factor and commercial 
finance company in the United States.

Her career began working in the apparel wholesale, import and distribution 
industry and experience gained here transitioned into work in the fields of 
commercial and alternative financing. With over 25+ years of experience in the 
financial services industry, she is known for her expertise in providing 
international trade and purchase order finance solutions for her clients. In 2021, 
Jennifer was recognized by Secured Finance in their annual Women in Secured 
Finance issue.

In this constantly evolving lending niche, Jennifer takes a personal interest to 
stay current with international supply chain issues. Read More.

https://www.financialpoise.com/financial-poise-faculty/jennifer-draffkorn/
https://www.financialpoise.com/financial-poise-faculty/jennifer-draffkorn/
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Harvey Gross  - info@instituteofcredit.org

Harvey Gross is the founder and president of HSG Services Inc. He was 
formerly a vice president with Bank of America for over 30 years. He served 
as wholesale credit manager, wholesale team leader, and account executive. 
Gross supervised in sales, marketing, and insolvency recoveries. He was the 
past chairman of the Turnaround Management Association New Jersey 
Chapter and is currently a board member. Gross is also the executive 
director of the So Cal Chapter of IFA. This year makes 60 years in Factoring 
for Gross. 

https://www.financialpoise.com/financial-poise-faculty/harvey-gross/
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The National Law Review (NLR) is a premier legal 
news website offering in-depth analysis on a wide 
range of legal and business topics. Established in 
1888, NLR has evolved into a trusted resource for 
legal professionals, business leaders, and the 
general public, providing timely and relevant 
information on legislative changes, court decisions, 
and regulatory developments

Thank you to our co-producer
Comprehensive Coverage: NLR covers 
nearly every legal topic, including litigation, 
AI & the Law, employment law , IP Law, real 
estate, energy, health care, bankruptcy 
and much more.

Expert Analysis: Articles are authored by 
experienced attorneys and legal 
professionals, ensuring accurate and 
insightful commentary.

Daily Updates: NLR provides hourly legal 
news updates, keeping readers informed 
about the latest developments in the legal 
world.

Visit The National Law Review to learn more 
- https://natlawreview.com/

https://natlawreview.com/
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Restructuring & Insolvency Professionals • Bankruptcy Trustees 
• Chapter 11 Debtors • Assignees • Receivers • Article 9 Sellers

A Better Way to Conduct Single Asset Sales Online!
DailyDAC™ is excited to announce its partnership with maxXasset™, a simpler, easier & better way to conduct asset sales.

Take charge of your sales process! Choose the auction date, set the terms, & establish the closing timeline to suit your needs. 
Create & upload relevant sale documents behind confidentiality agreements, review every bidder’s credentials, decide 
whether to approve or deny them, & monitor the bidding in real time. 

No need to schedule a zoom or have the sale in an office. Now, interested parties can bid anytime, from anywhere! 
maxXasset™ is also perfect to use in conjunction with real-time auctions, with use cases that include using it as a tool to 
select a stalking horse or as a tool for a first & or second round in a two-round process.

Thank You To Our Sponsor…

http://maxxasset.com/
http://maxxasset.com
http://maxxasset.com/
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About Financial Poise

The primary mission of Financial Poise™ is to 
provide reliable plain English business, financial, 
& legal education to individual investors, 
entrepreneurs, business owners, & executives, & 
to help trusted advisors do the same.

 *Newsletter subscribers are occasionally offered free webinars. 
Subscribers never receive more than one email per week & 
their information is never shared.

Sign up for our free weekly e-newsletter here*. 

Learn how to write or speak for Financial Poise here. 
The antithesis of “pay-to-play.” 

Check out our other webinars here.

Send any other inquiry to info@financialpoise.com  
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https://www.financialpoise.com/financial-poise-weekly-newsletter-signup/
https://www.financialpoise.com/contribute-content/
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